BUYING & SELLING

Essential Qualities

What to Look for in a Real Estate Broker

BY CAROHL E. LEVY

P woan've bappieg oo aclling

a conido oF cosnp, the goal 15 to

engage a real estate broker who

will et youn e best price on Uhe best

apartoven] = the shoates] preriod of Lime,

Lipshisia woeis alieachy waork in s resl o3

tate industry, o likely will pob have an

ongoing relationship with an ndivichial

Broker, When engagang o baoker—aeither

na & lisver or o seller—ilwere are 10 e

seralind qjusaBies Qo knsk bor wleis seeking
a saperior broker.

Experkeneo: Of all the quaktics that a
go=s] resl satate braker shoubd have, #x-
perieRce 18 one o Die modl FEEporang,
For i bagyer, Uhee experienced broker will
kneoaw the neighborboods amd the gualty
iofl un bedbin g wheere: youn may want B make
o prarchase, In achlition. o broker shoulk]
B Fammilinr with sach hiskding's regqire-
muents b win bBoard approval ior o new
coeop lemanl. I fodt, the dedicated bros
ker will Arst pregqualiby the bapeer, then
meeticilonaly prepare o oomplete Boand-
approval packnge that will ensure ac-
cephance by the baard The welber's hire
ker will then go over the package with a
e-tosdbied combs Lo make sure that it
will et witly sl of Bl boards cribiria”

Knosdedge: When representing ather
i seller oF & lever. o hroker shauld have
exhanstive knowledge of pricing in o
buildimg and neighborbeasd. Many bro-

Fueepee fetet confaeratos conn

Eers are niod up-to-dale on ke prices,

For cxnmple, o heokeer recenthy told a
prospective client that shares in his
Buailding were S6EF per share, when—in
Rt —alwae prices had reaclied SHEL T
e wad ol by S0 bz hie hade'i
sodid & oo in that partioular kuilding for
miearhy bao years and had Failed foomves
Bigale current markel prices, which can
Phnclunle [rean semscd 10 s

A buryver's baoker sheaild be expent in
not cnly finding & dresmn apartment in the
might mesghborhood hased apon a client's
meeclh, baates ancd perbage the schaoal dis-
BFicta, bid abio @ quickly Sl & Bailld-
g Ul fits Che client’s Reancial peosle,
Without that ceitbcal lactor cowvered,
Bheere will be no board approval, anad the
eleal willl evapaerate, Oneo B appropriale
hishling haa been lound, the brokes
ahendd endeavor ti A the client the
musl atiractive financing o a Unely Lash
L

Presence: B8 all oo coennwmn & prsc-
Blee bor beokers to huve their nssistamis—
whin may have Bthe sapenmnos—show
apartments o prospective buyers. In
such cases, the seller may b unoware
Blasd g Enexperienced assislaml oor an
aggent trainee s shosing the apastment
arl i% perhans igrorant of the apartment
arvl the hualding's attribates and ameni
Rim=,

I ashidiion, seane sellers’ brokers sim-
Py beave keva [or Ghve bisver™s beodes amnl
expect thal perdon bo act as the sasd-in
advocate for the seller—<hardhy an ideal
approasch.

All apartment sellers shoukl make
sure [asd Qe Diokers Cheey Tuve engaged
are Llee cnes whoe will perscnally b=
shoawimg thedr apartments to prospective
bargers; il mok, the apartment nesy po une
pidel, Oma's apuartmient s o valosble suael,
aril aliokilid B trsaled a8 diich,

Availabdlity: Frospechve apartmes
yers may noed be able to mspect an
apurineent between % am. and 5 pon. Yet,
b many brokors refase To aleow agart-
menta helors % ar alter 5, and lewer still
refuse b shose apariments on weskends.
I you want 1o maximize the dhances «f
chosing a =alle or AGnding vour dreasm
honwe, bk for & Broker whe is available
wiiven bapyers are avidlable, whether @ 10
e, T aum., o on werkends,

I adbdition b beeing avallable. a ded
caled] broker will go the extra mile b
ke e sl o Pl Ginee e or sl b
willy Elve prodpeective bineer @noan agsarn-
menk, That coaild mean asrivieg early
enpitigh hefore am appointment bo nesde
sure that the apartment keks presents
ble—turming on Hghts. opening ourlains.,
even making & e or Chlving up e
Eitchen, of whalever ¢lis & pecesiary Lo
minke an apartment kook &2 sttroctive as
possibile. There are some scllers wheose
bick of neatniess may recuaire s broker b
arrive 15 Lo 0D minefes belore an ap-
et nEcEl sk Lo el a0 apastmessl wp be
ETIE

Mrrketimg/ Advertislng: Many brokers
are kept of short inascial leashes, sl
aFe ol pErmitled To adverise & propaty
ol an oEgeing basis—in nsany cases,
print or web listings are so small that
many prospeciive buyers miss them
Thst makes it &l the mare important b
et thee swielial, Bl AITFOCTIVG Sk 1 60
ressibile for @ client’s property.

Upon getling an exclusive, the consd
enticius broker will immediafely send the
Ealing b the emtine biokerage comnsuni-
oy, Thi hioler shotibd alsa overses Dhe
creation of top-althe line marketing
pleces, complete with eyecatohing pho
Lidraphs,

LUadortunat ely, oo mang pledograpls
ol apartments are ol talten by experi-
enced photographers, and don'® do the
proqeerties justice. All apoartnvents shoubd
b syl with o wide-angle bems o enomn-
pensten Vs il Beeanasy oo all the rooms, Mag-
iificeid Viewa ahouakl B incliaded. ancd
e covered up by curnines oF diapss,

In addition, the loor ::lL.I.I'L'l of thie biroe
ker's hatimg shaould be professiomnallby exe.
eniled] i & large aizo that ahewa the di-
misralcma ol all the resana,

ﬂ.ll‘lrﬂ! CHECR afl aAwTier [Hlls o ot
meetel on Elve markel. i s essential that
the aparfment be pul on Ghe bioker's
withaite, foor plamd b mds avadlalle,
and ads placed all witkin twenty-lour
teiurs. Takdmg weeks 1o el all the mar:

kedimg maberiald aasdmmbded (4 tows lig—
the raped deplosyment of mariceting mssk e
rals is essential if & broker 1= going Bo at-
Lracl the largest possildes pumber of
=demlial baivers

Siaghng: hisf as people dress up be-
fore goamg on & date, 20 an apartment
must be made s altmchive as possible
Eeefare i is present ed La gl ential bineers,
T process s called “siagag,” and i G-
volves everyildng froms gelting il of clid-
ter ba plecimg lowers or plants in sppraes
prake plaoes, cnsuring that the Rehting is
mare than adeqguate, maving humiture,
and cleaming windiwa, Profesdonal stag-
inyg companiea axist, Bl an cailalandng
bredoer shoubl have some l|r||:f'|ll Lipes o
Tt B s L ool ayjpusrinseni L

Cosmetic Bepovntiom: A talented biro-
Kot mhary albo pecofsmend @iior reioine
tiona thust will Fesailt i\ o major Berea
in the apartment’s vahse For example, it
may be possible b pot up & couple o
walls with French doors to creste an ex:
(PPN T TR

Caomsdder the case of a pecedt clienk
wha wanted to sell his conda Tor
LTR00M). Adter imvesting about S5 ()
and four cavs of work wilhh an experi-
need cofpactor (o lave e apartsnent
padpted, new granile ootnberdops and
applisnees. installed i the kitchien, and a
e vandty and bghts in the hathroom, he
netled an additienal S 100 on Ehe aale
of i apartmenl. A superior broker will
ol cily advise o clienl alusd specihc
renovalions that shoud be made, bt will
alas recommersd oontractors who can
g B joaly dbone ookl amel econcanical-
I,

Persevernnios: When representisng o
baner or geler, this guality | essential A
baryer's broker must relentleashy seanch
[ the right aparteent, regnalarbe upedat-
ing cliemla of the newesd listings as
rickly as they coms on Uhe ke,

Theey want 1o nuake s that thedr cliceits
wiilll b ameongg the first fo view newhy list-
el properties. & seller’s broker must be
tEnacious ab=sul markeling an sochasive
Ealing. regardless of whellver il & the
fral wiek oF Parelth wesk that am apast-
mient has been on the morkes.

Trmt: As when chonsing s lawver. o
ductor, a stockbroker, or &n accrusiam,
ey alwnlel expeect & level ol comlont with
a reall estabe Broker, The Bl resl esbale
brokers are tnetworthy, have integnty,
are passionate about Bheir work, amd are
clindicatec] o thasir clien s’ goals, Whenin-
bervirwing o Bwoker, youn skl gel
wmiilerslagiding of e broker's pasl pei-
formance=—=idon’t be alraid to ask lor re
ferrals. Waord of mouth i= 8 valesble
tesib—ansl baoth buyvers and  sollers
Aleaibd seek kil and hire hiokers ohat
codne will the lighest recoanmenilabion
possibie. [ ]
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